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rise, you’re not thinking about changing oil in your 
generator, water pump, light tower or other equipment. 

 It resists the extreme 
heat, damaging contaminants and stress that 
destroy lesser oils

“I use this oil in my 
mowers, generator and 

all of my small four-stroke 
engines. I have been using 
it for about two years now 
and am amazed with the 
reduced oil consumption 
and how clean-looking 
the oil is after summer-
long intervals, unlike 

conventional oil that turns 
sooty black.”

Keith - AMSOIL User

Online Store: www.amsoil.com  | Telephone: 1-800-777-7094  |  EZ Online Order Form: myaccount.amsoil.com
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THE COVER

their machines.

Aggressive Riding and Hard Work 
Equal Stress: Here’s How to Protect 
Your ATV or UTV 



J U L Y  1 9  -  2 1 ,  2 0 1 8 

REGISTRATION 
Through March 31, 2018:  
April 1, 2018 until the Convention:  
AU Business Summit:

Go ahead…
2018

FEATURED SPEAKERS
Network Marketing Fundamentals with Todd Falcone

cone will share network marketing tips through his 

Industry Insights with Rob Shama 

BE HERE WHEN WE UNVEIL THE 

LATEST AMSOIL INNOVATION!
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OE SYNTHETIC MOTOR OIL
AMSOIL 

Magazine

Paul Wheeler

AMSOIL: Thank you for your letter, Paul. 
Competitor pricing varies greatly by sales 
channel, location, season and time of pur-
chase. It is best to compare sale prices 
to our P.C. prices – which represent an 
everyday savings, unlike temporary sales 
at big-box stores. In addition, Dealers and 
P.C.s now receive free shipping on quali-
fying orders; customers can save over
online retail prices by purchasing through
a Dealer, and they save even more by
registering as P.C.s. A P.C. who places an

$20.50/gal. ($5.13/qt.) for OE.

-
ship might also help you make the sale 
– points, free gear and exclusive offers.
We don’t know of another oil company that
matches our program. Finally, it’s important
to note that discount shoppers typically
aren’t AMSOIL customers. We do every-
thing we can to keep prices down, but

2018 CALENDARS

Ken and Barb La Fountain

AMSOIL: Thanks for your thoughts, 
Ken and Barb, and your idea for future 
calendars. The calendar is not intended 
for use as a customer recruitment tool. 
That’s not to say that you can’t use it that 
way, but it is more effective when used 
with existing customers as a constant 
reminder of AMSOIL hanging on their 
walls. The calendar kicks off the third 
year of a successful campaign reinforcing 
AMSOIL as a company of enthusiasts. 
We don’t just talk about this stuff; we live 
it. And not just the people at company 
headquarters, but our independent 
Dealers all across North America, too. 
We understand why you might think the 
way you do, but you have to ask yourself 
how likely it is that the customers you 
work so hard with on a regular basis are 
going to attempt to leave your services 
for someone they haven’t spoken with or 

Dealer’s information and make an effort 

rather than just accepting the service 
you’re presenting. In addition, this is 
about promoting AMSOIL. All of us. Not 
individual Dealers. Each individual Dealer 
is part of the greater whole, and this 
calendar and everything else we do is 
about the greater whole. We are certain 
that reinforcing our position as a company 
of enthusiasts and promoting the 
excellent character and genuine nature of 
our Dealers will yield positive results for 
all of us.

FIREARM PRODUCTS POSTER

poster or posters.

Keith C. Wilson

AMSOIL: You’re not alone, Keith. An 
increasing number of Dealers have 
let us know that they are working gun 
shows and having pretty good success. 
Normally posters for products that fall 
outside the main product lines of the pow-
ersports, heavy-duty or passenger-car 
categories are underused, so we don’t 
produce them. Considering the increased 
number of Dealers participating in gun 
shows, however, we’re glad to produce a 

new poster on p. 21.

Email letters to:
letters@amsoil.com

AMSOIL INC. 
Communications Department 

Attn: Letters 
925 Tower Avenue 
Superior, WI 54880
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T E C H  T A L K

big pickup trucks seem to be everyone’s 

than nostalgia to maintain the viability 

must continue to become even more 

2

think soot is at least partially to blame. 

entering the combustion chamber. This 

which results in more complete 

chain. The particles can agglomerate 
into larger particles that wear out 

break, which can result in catastrophic 

the oil causes the oil to lose viscosity, 

problem, they have soot in their sights 

test that measures an oil’s ability to 

evaluate timing chain protection. The 

suspension to protect your engine.

®

into the sunset in the vehicles we love 
without worrying about wear. 

Soot isn’t just for diesels anymore

Matt Erickson  |  



AGGRESSIVE RIDING AND HARD WORK EQUAL STRESS: 
HERE’S HOW TO PROTECT YOUR ATV OR UTV

your machine. It’s up to the motor oil 

To take your maintenance routine to 

synthetic lubricants.

Accessories equal weight

trailer or other implement? 

Heat invites engine wear

protective layer on metal parts to keep 

the stress you place on your machine, 

protect against wear. 

compression. 

time your engine can make less power, 

engine completely.

Shift to better performance

concentrates intense pressure on gears. 

high heat causes the lubricant to thin, 
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APPLICATIONS 

PK1 
 

 
 

PK2 
 

 
 

 
 

 
 

 
 

 
• Xplorer* 500

PK3 
 

 
 

 

NEW ATV/UTV OIL CHANGE KITS 
OFFER MAXIMUM CONVENIENCE

• 2 or 2.5 quarts

•

change in one convenient package. 

helps you increase retail sales by 

carry the kits. Kits will be available in 

able only with this kit.  

DISTRIBUTOR ACTION PLAN
 

everything separately. They can buy every

reserve protection in the toughest 

Upgrade to synthetic lubricants

conventional lubricants, meaning they 
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ComingApril 2
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AMSOIL PRODUCTS HELP TEAM TO PODIUM 
FINISH IN 24-HOUR MOTOCROSS RACE

A tough race for tough riders ing through canyons 

course at 10 a.m. 

continuously until 10 

through those canyons 
at night is pretty 
sketchy because you 
might be turning right, but then you have a 

common, especially at night. This year, 

Teaming up

second in its class 
at the grueling 
24 Hours of Glen 
Helen (left to right: 
Zach Burgett, 
Chase Thomas, 
Anthony Samora, 
Garrett Maxwell 
and Justin Dyar).
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One dirt bike, 24 hours

questionable oil. 

that the oil wasn’t going to leave me 

Flawless performance
to change the oil, there’s no way we 

the oil wasn’t going to 
leave me stranded in 

the desert.”

Although rules for their class allowed up to six bikes, the team used a lone 2005 Honda* 
CRF450R for the entire 24-hour race. 
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March Close-Out
 

 
 

 
 

 
 
 
 

C E N T E R L I N E S  A N D  U P D A T E SC E N T E R L I N E S  A N D  U P D A T E SC E N T E R L I N E S  A N D  U P D A T E S

RENEW 
NOW FOR

        

$30*/$45**

$25*/$37**

$120*/$225**

Limited-ime O

Teardrop Flag

 

Stock # Description Wt. Lbs. U.S. Can.
 

Note:
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• Achieved 100% protection against
low-speed pre-ignition (LSPI)1

• Delivers 47 percent more wear
protection

® 2

• Fights sludge and deposits

• Backward compatible

viscosities)

motor oil become more challenging, 

have become more strict in lockstep. 
It’s likely your accounts have 

 
themselves on the topic. That’s where 
you can step in with a solution. We 

 
 

changes. The goal is to communicate 
 

Modern engine technology and 
government regulations have 
increased the demands placed on 
motor oil. AMSOIL products provide 
the protection required to meet 
these demands.

 
 

 
 

 
 

 
 

 
 

 
synthetic motor oils solve the 

 
 

 
 

 
service. 

 
 

 
 

 
 

 
 

 
 

 
 
 

 
 

 
status as the installer’s house synthetic 

 
 
 

 
sales.    

 
 

 
 

  
 
 

I N S I G H T  O N  S A L E S

Challenges breed opportunity

opportunity pass you by.

Mark Kroll  |  US Sales Manager
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• •  www.amsoil.com

 CHANGE SERVICE REQUESTED

F i l t r a t i o n  S o l u t i o n s

ISO 9001/ISO 14001 REGISTERED

®

AMSOIL SYNTHETIC 
FIREARM LUBRICANT
•  Helps
•  Helps prevent blockage,

•  Outstanding protection in

AMSOIL FIREARM CLEANER
•  Effectively

•  Helps
increase reliability

•  Protects against corrosion

PROTECTION AND 
DEPENDABILITY




